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INSTRUCTION LEVELS INCREASE AS ADVISERS CONTINUE 
TO REGISTER WITH BROKER CONVEYANCING 
The last quarter of 2013 continued the trend for increased purchased and remortgage instructions, according to the latest figures released today (28th January 2014) by broker-focused conveyancing distributor, Broker Conveyancing.

Compared to the previous three months, quarter four 2013 showed purchase instructions increasing by 44%, with remortgage instructions improving by 39%. In quarter one 2013 the split between total remortgage and purchase instruction business was almost equal; however there was a clear market shift towards purchases throughout the year and they now account for two-thirds of all instructions. Total instructions were up 42% on the previous quarter.
The distributor says that January has continued where quarter four 2013 left off and it anticipates a further increase in purchase activity fuelled by the momentum provided to the first-time buyer/high LTV market by Help to Buy and increasing numbers of buy-to-let transactions. It also anticipates that a far more competitive remortgage market will mean the number of these instructions will also grow.

Broker Conveyancing puts its improved figures down to a number of factors particularly the number of new brokers using the distributor in the last three months of the year. Statistically more than one new broker a day used the system for the first time during the three-month period. Broker Conveyancing says feedback from brokers about the proposition focuses on the competitive pricing, the £25 loyalty bonus available per case, and the fact users are paid on exchange rather than having to wait until completion.
Harpal Singh, Managing Director of Broker Conveyancing, commented:

“2014 has certainly kicked off where 2013 left off, which means far greater number of purchase instructions being placed with us, but also a concerted upturn in the remortgage market as well. There’s no doubt that we are currently benefiting from an upturn in the wider property and mortgage markets but we are also seeing far greater numbers of brokers using the system and this is clearly filtering into the increased activity. Our aim as always is to ensure that we are catering for brokers needs in terms of pricing and payment incentives, but it is also vitally important we ensure there is enough capacity on our panel so that service does not suffer. This is why we have recently added a number of new solicitor firms to our panel and will continue to do so in order to support the growing activity we are receiving. As more brokers realise the benefits of providing conveyancing recommendations to their clients, and as the market continues to improve, we fully anticipate an improved year for both Broker Conveyancing and our users.” 

For more information on Broker Conveyancing, visit: www.brokerconveyancing.co.uk
Ends

For further information, please contact:

Harpal Singh, Managing Director, Broker Conveyancing, Tel: 0845 077 0039; E-mail: hsingh@movewithcal.co.uk
Rob Griffiths, Director, White Dragon Communications Ltd, Mobile: 07983 641566; E-mail: rob@whitedragoncomms.co.uk
Notes to Editors
· An independent company, Conveyancing Alliance Limited was created in 2004 as a business to business distributor of property conveyancing for the mortgage intermediary and property sales markets.  In January 2008, a management buy-out of Conveyancing Alliance Limited took placed headed by managing director, Harpal Singh.

· In 2012 Conveyancing Alliance launched a new broker-focused proposition called Broker Conveyancing (www.brokerconveyancing.co.uk).

· Broker Conveyancing’s online portal enables intermediaries to transact with its national panel of solicitor firms through absolute system integration.
· Broker Conveyancing’s solicitor firms are carefully selected and monitored on their continued ability to demonstrate exceptional levels of service and highly competitive pricing.

· Broker Conveyancing’s solutions give intermediaries a valuable income stream and an element of control over their clients’ legal property transaction, as well as an additional service offering to their clients.  Broker Conveyancing offers intermediaries choice, value, control, service and simplicity.
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